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Forward-Looking Statement
This corporate presentation constitutes “forward-looking 

statements.” within the meaning of applicable Canadian 

securities laws. Forward-looking statements can be identified by 

the use of the words such as “anticipates,” or “believes,” “budget,” 

“estimates,” “expects,” or “is expected,” “forecasts,” “intends,” 

“plans,” “scheduled,” or variations of such words and phrases or 

state that certain actions, events or results “could,” “may,” 

“might,” “will,” “would,” or be taken, occur or be achieved. 

These factors may cause our actual performance and financial 

results in future periods to differ materially from any estimates or 

projections of future performance or results expressed or implied 

by such forward-looking statements. Forward-looking statements 

do not take into account the effect that transactions or non-

recurring or other special items announced or occurring after the 

statements are made have on our business. For example, they do 

not include the effect of asset impairments or other changes 

announced or occurring after the forward-looking statements are 

made.

The financial impact of such transactions and non-recurring and 

other special items can be complex and necessarily depends on 

the facts particular to each of them.

We believe the expectations represented by our forward-looking 

statements are reasonable, yet there can be no assurance that 

such expectations will prove to be correct. The purpose of the 

forward-looking statements is to provide the reader with a 

description of management’s expectations regarding our 

anticipated financial performance and may not be appropriate for 

other purposes. Furthermore, unless otherwise stated, the 

forward-looking statements contained in this report are made as 

of the date of this report and we do not undertake any obligation 

to update publicly or to revise any of the included forward-

looking statements, whether as a result of new information, 

future events or otherwise unless required by applicable 

legislation or regulation. The forward-looking statements 

contained in this document are expressly qualified by this 

cautionary statement.



Progressive Planet 
at a Glance

• Cash flow funds innovation pipeline.

• Patent-pending solutions poised to disrupt 
cement industry.

• Ownership of mineral assets is key competitive 
advantage.

• Disciplined management team.

• Actively seeking accretive opportunities in 
2026. 

Profitable, vertically integrated 
cleantech manufacturer focused on 
eco-friendly, silicate-based products



Financial 
Position
• More than $3,000,000 available in unused credit 

facilities.

• $2.14 million cash as of January 31, 2026.

• No further large, one-time slotting fees 
budgeted. 

• Strong momentum: Record monthly purchase 
orders achieved in Oct 2025 ($2.7M+) and again 
in Mar 2026 ($3M+).

• Driven by growth across multiple product lines, 
not just new U.S. SKUs.

• Purchase orders typically filled within 6 weeks.



Growth Driver – Resumed sales of White Lake Earth 
products + Launch of Pure DE

• Won 3 new listings with U.S. retailer – 2,400+ stores.

• 2 SKUs started in Nov 2025 (20 lb. bag + puffer bottle).

• 3rd SKU (jug) commenced shipping in March 2026.

• DE material comes from eastern Oregon quarry.

• Major investment to procure long term shelf space.

• Short-term impact to selling costs recorded in Q3.

• Major promotion of Pure DE (May to July 2026).



Near term Growth Driver - Lightweight Cat Litter

• 50% lighter, allowing more product and 
revenue per truckload

• Lower transportation costs/fuel use

• Alignment with sustainability values

• North American cat litter market estimated at 
~$US1.7 billion in 2025; 10-year CAGR of 4.8%

• New private label SKUs with major Western 
Canadian retailer. Sales started in Q4 (Mar 
2026).

• PLAN intends to create its own brand, 
WunderCat Lightweight. Launch in fiscal Q3.



Calgary Cement Lab
Opened March 2026
C-Quester  Centre of Sustainability
• State-of-the-art hub for low-carbon cement 

innovation and ASTM/CSA testing services 
• Accelerating next-gen Planet LCD Cement using 

waste-derived inputs and proprietary additives 
• Dual Value Creation: Innovation + Revenue
Advancing proprietary technologies 
(plasticizers, Gladiator SCM) to improve 
performance and scalability 
• Third-party testing services positioned as a new 

recurring revenue stream 
• Secured CURA as first paying client
• Enables faster product validation, regulatory 

compliance, and partner collaboration 
• Integrates with Kamloops facility to bridge R&D, 

commercialization, and production efficiency



North American 
Cement Market

• Concrete is most widely used building product in 
the world

• United States 
• US$15.2B in 2025F 
• Growing to ~US$18B by 2029 (CAGR of 4.2%)

• Canada
• US$832.2M in 2025F
• Growing to US$1B by 2029 (CAGR of 5.0%).

1Source: Reports by ResearchandMarkets.com, July 2025.

Note: Fly ash and pozzolan currently blended at 20%. Industry seeking to move 
to 40%. PLAN developed Planet LCD Cement to replace up to 50%.

US$19.0B1

by 2029

COMBINED MARKET



Planet LCD Cement
Patent Application

• Trademark application filed in Canada with plans for 
international protection.

• Developed as an alternative to Limestone Calcined 
Clay Cement (LC3).

• Does not require metakaolin. Uses lower cost DE 
powder, reducing raw material costs.

• Progressive Planet has filed a US provisional patent 
for Planet LCD Cement.

• Lowest cost to build plant of all three cements 
invented by PLAN.

• Largest potential to replace Portland.
PLANET

LCD
CEMENT



Progressive Planet and Amrize

Partnership for scalable cement 
innovation and path to commercialization 

• Multi-year agreement for Amrize (formerly LaFarge) to 
buy all PozGlass  100G produced at pilot plant - up to 
3,500 t/yr.

• Long-term commercialization strategy includes:
• Licensing PozGlass  as a royalty-based solution.
• Cement kilns to own and fund installations at their kilns.
• No capital costs for Progressive Planet after funding pilot 

plant.
• Easily integrates into existing operations with minimal 

disruption.
• ~2,600 cement plants globally, outside of China.

With Amrize’s technical guidance and partnership, PozGlass  is set to revolutionize 
cement production by providing a patent-pending, scalable, bolt-on solution for 
sustainability.



O P E R A T I O N S  U P D A T E

Scaling Production to Meet Demand
A snapshot across our three core product lines.

24/7
Production now runs around the clock, up 
from 24×5.

3rd
Manual valve pack line added as a low-cost 
bridge to reduce backlog.

5th
Packaging line arrived in June 2026 and is operating 
in Kamloops. Installed to fulfil increased demand for  
jugs, pouches & puffer bottles.

New automated valve pack line arrived from Spain: 

Growing pains — driven by strong demand across animal health, absorbents and cat litter — are being met with fast, low-cost operational fixes while 
healthy gross margins are preserved.



30
Tonnes of glass processed during 
commissioning

Commissioning Underway – PozGlass Pilot Plant
Phase 1 commissioning is a major milestone toward operating approval.

39
Electric motors being methodically tested 
before glass intake begins.

.

Oct 2026
Target month to begin producing our own 
Can Blast® sandblasting media in-house.

Bringing Can Blast® production in-house: 



Growth Driver Summary
• Entry into light weight cat litter: Launch of 4 private label 

SKUs and “WunderCat” litter (new in-house brand).

• Entry into geothermal grout market. Rapid growth 
achieved.

• Expanding production capacity with a 5th line to meet 
accelerating demand across core agricultural products.

• Expanding product portfolio and renewal of sales of White 
lake Earth and Pure DE SKUs from eastern Oregon 
deposit.

• PozGlass , Gladiator  SCM, Planet LCD Cement .

• Actively looking for next acquisition.



Investment Highlights

Profitable, vertically integrated 
cleantech manufacturer focused on 
eco-friendly, silicate-based products

• Robust cash flow funds innovation pipeline.

• Clean cap table, no warrants or convertible 
debt.

• Patent-pending solutions poised to disrupt 
cement industry.

• Ownership of mineral assets represents key 
competitive advantage.

• Disciplined management team building on 
profitable growth model, organically and 
through acquisitions.



Revenue by Quarter
F2023-F2026
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Revenue by Quarter

F2023
Total: $19.5M
Average Qtr: $4.9M 

F2024
Total: $19.6M
Average Qtr: $4.9M 

F2025
Total: $19.5M
Average Qtr: $4.9M 

F2026
Q4: Completed, but not 
Released
Average for 3 Qtrs: $5.565M 



$ P L A N

Share Structure

Total shares outstanding 110,891,943
Warrants outstanding 0
Options outstanding 5,975,000
Total shares fully diluted 116,866,943



1 800 910 3072

investors@progressiveplanet.com

www.progressiveplanet.com

Steve Harpur, CPA, CGA 
CEO and Chairman

HEAD OFFICE
724 Sarcee St E, Kamloops, 

BC V2H 1E7 

Canada
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